
 

I - Your Dining room: Remove it or Remake it!! 

Per National Association  of  home builders, in a January 2017 survey 73% of re-

spondents said the dining room was an “essential or desirable” room in their future 

home plans. However, they don’t want a room that is not appealing and only used 

once or twice a year. They want a “warmer or more approachable space” that is lively 

with bright colors not normally used in everyday rooms. 

 

Interior designers were asked what they would do and some said do not put too much 

furniture in the dining room and take the buffet and put it in the living room and use it 

as a server for dessert or appetizers when entertaining. Make the dining room useful 

and fun. It’s a great room to do something dramatic and unique. A room where a lot of 

memories will last for years. If you are tired of noisy restaurants, then invite people 

over to your house and use the dining room as a great entertaining spot in your home. 

 

 

    Quote of  the Month:  

   “If  you want something you never had you have to do something you 

have never done.” 



 
II. 7 TIPS TO HELP SELL YOUR HOME 

Home decor is all about reflecting your own personal 

style. It’s an opportunity to use your home as a blank 

canvas and paint a masterpiece that is decidedly you. 

And that style is never more apparent than in your living 

room—the spot where your guests gather and your per-

sonality is most on display. 

 

We’ll never tell you to betray your decor desires in this 

room (or the rest of your home). But if you’ve gone nuts 

painting your living room in wild colors or spent thousands laying down Moroccan tile, bear in mind 

how potential buyers might perceive your choices. 

 

Buyers need to picture themselves living and loving that space: throwing parties, entertaining guests, 

enjoying a lazy Saturday with a book. If your favorite living room design looks are dated or divisive, 

buyers might give your home a pass. So ditch these seven polarizing decor choices while you still 

can—before they sink your chance of a sale.  

 

 

1. TV LOOMING OVER THE FIREPLACE 

 

No matter which side you fall on in the great TV-over-the-fireplace debate, none of that matters when 

it comes time to sell. Find somewhere else for your flat-screen TV—at least temporarily. 

 

“Today’s buyers are interested in beautiful, serene rooms 

with seating revolved around a focal point of beauty,” 

says Chicago interior designer and stager Kara O’Con-

nor. A personality-free black box is neither se-

rene nor beautiful. 

 

Heads up: If you have already mounted your television 

on a wall or over the fireplace, you may have to remove 

the evidence after you take it down. No buyer wants to 

see unpatched holes in your walls. 

 

 

 

http://www.realtor.com/advice/home-improvement/what-does-your-living-room-say-about-you/
http://www.realtor.com/advice/home-improvement/what-does-your-living-room-say-about-you/
http://www.realtor.com/advice/home-improvement/solving-the-great-television-debates/
http://www.realtor.com/advice/home-improvement/no-tv-in-your-living-room/
http://www.kocinteriors.com/
http://www.kocinteriors.com/


2. DEAD THINGS 

 

Obviously you’re not leaving dead mice lying around your living 

room (we hope!). Perhaps you should get rid of the enormous steer 

head hanging over your fireplace, too. 

“We totally get it. Cowhides and taxidermy are super kitschy and 

trendy,” says Justin M. Riordan, a Portland designer with Spade and 

Archer Design Agency. “The combination of creepy and beautiful is 

all the rage. Unfortunately, for many, the creepy is far more powerful 

than the beautiful.” 

Real or not, you don’t have to say goodbye to your animal skulls. Just tuck them away until the home 

is sold. Far away. 

 

3. BLOND WOOD  

Don’t stain your hardwood just because you’re listing your 

home, but if you’re thinking about doing it anyway, O’Connor 

has some advice: Go dark. 

“Dark, wide-plank floors are ‘in,’ and blond wood is ‘out,'” she 

says. “If the floors are dated, I encourage refinishing. The im-

pact is huge.” 

Alongside new baseboards and neutral paint, deep chocolate 

floors will give your home the modern edge that could attract on

-the-fence buyers. 

 

4. SATURATED WALLS 

Yes, your deep teal walls look rad alongside your dark wood credenza and velvet chaise. But all po-

tential buyers see are dollar signs. 

“More likely than not, your home’s next owner has some very 

distinct taste in furniture, which they recently spent quite a bit 

of money on,” Riordan says. “They are not going to buy new 

furniture to match your saturated wall colors.” 

Many buyers do repaint before moving in, but painting over 

saturated tones requires more coats, more time, and, naturally, 

more money. And some buyers don’t want to deal with any of 

that. 

To get the highest selling price—and the most interested buy-

ers—paint the entire place in simple neutrals. 

 

https://www.etsy.com/market/steer_head
https://www.etsy.com/market/steer_head
https://www.spade-archer.com/
https://www.spade-archer.com/
http://www.realtor.com/advice/home-improvement/best-bold-paint-colors/


5. OUTDATED FURNITURE 

Buyers bring their own furniture. But picturing their gorgeous modern 

furniture in your space can be daunting if everything you own 

is outdated and overwhelming. 

“If the furniture distracts the buyer from the square footage, a focal 

point, or hardwood floors, then it should be carefully edited out,” 

says Jill Hosking-Cartland, an interior designer in Windham, NH. 

Not only might they struggle to see themselves in your place, they 

might also worry about the quality of your home. 

“Old furniture can leave a buyer with the impression that there is a 

lack of attention to routine maintenance and updating,” Hosking-Cartland says. 

Work with your Realtor® to stage your property using updated, on-trend furniture. 

 

6. NARROW BASEBOARDS 

 

New baseboards and crown molding can take a room 

from blah to bangin’ with an afternoon’s worth of work. But make 

sure the sizes and designs you choose look modern. 

“Crisp, white baseboards that are a minimum of 5 inches high are 

preferable to the dated, 2- or 3-inch baseboards from the ’90s and 

early 2000s,” O’Connor says. 

Teeny-tiny baseboards might not be a deal breaker, but they can 

make a room feel kind of off. Beware of going too big—though 

it is possible to overwhelm a room with your molding. Find the right 

size trim for your space before you embark on that weekend project. 

 

7. FAUX FINISHES 

 

You might hate ordinary paint, but funking up your living space with 

a faux finish can be a sticking point. Even if your DIY job looks 

amazing, buyers see only another thing they need to change. Paint 

over your fake Venetian plaster, reclaimed wood, or “textured” walls 

before the first showing. 

“Asking a buyer to adopt your specific design style is risky,” Hosking

-Cartland says. “Most buyers see these polarizing design elements 

as work they will have to do and spend money on to make the 

home a reflection of their own personal style.” 

http://www.hoskinginteriors.com/
http://www.realtor.com/advice/sell/what-is-pop-up-staging/
http://www.houzz.com/ideabooks/2934773/list/how-to-size-interior-trim-for-a-finished-look
http://www.houzz.com/ideabooks/2934773/list/how-to-size-interior-trim-for-a-finished-look


Enjoy the Holiday, 

Larry, Gisele & Jordan 

 

 

III. NEW EXECUTIVE ASSISTANT 

 

Celeste has worked with us for 15 months but decided to return to the mort-

gage industry. She is staying with Real Living Kee Realty and will be working 

with Mortgage 1 out of our Clinton Township office. 

In the meantime we have hired Gisele Andrade. She started with us on 

03/27/2017 and she has several years of Real Estate experience in Brazil and is 

excited about applying those skills to her new job with us at Kee Realty. She is 

still learning some of the more challenging English words but we are happy 

about having her as part of our office. 

Larry Williams, Realtor ® (248) 917-2323 asklarrywilliams@gmail.com;LarryWilliamsRealtor.com 

mailto:asklarrywilliams@gmail.com;LarryWilliamsRealtor.com


1023 GREENTREE ROAD, BLOOMFIELD TWP, MI 48304 

$4000/MO. LEASE OR PURCHASE LEASE $649,900 

 

PURCHASE LEASE: Rent to Own, Seller helps you buy house not rent. 

$4,000 monthly lease. 25% of lease payments returned at closing. 

$12,000 non-refundable deposit. No security deposit. Purchase price 

$649,900. Main requirement is a good job/income. Bankruptcy, 

foreclosure acceptable in most cases. Exceptional 4 BR Unique Brick 

& Glass Contemporary Home. Custom, light filled home & sunrm that 

is an architectural gem w/ flexible open flr plan. Completely renovat-

ed since 2012, has new roof, remodeled bthrms w/ designer vanities, 

new kitchen, premium cabinets, breakfast nook & over-sized dining 

area. Rare wood plank tile flrs on main lvl, newly refinished wood flrs 

on upper lvl. All 4 Season windows new in 2013, entire house repaint-

ed in neutral colors. Huge Mstr wing w/ WIC & Dressing Rm & Mstr 

Bth. 2nd Lg Bdrm w/ unique area that can be WIC, sitting rm or art 

studio. 2 Lg Entry Lvl Bdrms plus your own office area, great rm & 

family rm. Home includes 2 gas fireplaces & Lg 2 Car Garage.   

 

Larry Williams, REALTOR® 
(248) 917-2323 

asklarrywilliams@gmail.com 
LarryWilliamsRealtor.com 



 7207 28 MILE, WASHINGTON TWP. 48094 

 $500,000 -  

 

Wow!! Country Living in the City! Luxurious Living in this custom 

built, by Craftsman, cape cod with over 5,400 sq.ft. of living space, 

including finished w/o bsmnt w/ 2 gas fireplaces. Inc. 4 oversized 

bdrms, 3 of which could be mstr bdrms, 1 on main flr, incredible, 

very lg great rm w/ vaulted ceilings perfect for entertaining, kitchen 

w/ much storage & counter space that serves lg dining rm & brkfst 

nook. Very unique home w/ plaster walls, oak plank flrs & 4 special-

ty woods designed into flrs & walls. Has new furnance, AC unit, hot 

water heater & 7 yr old roof. Many newer windows + original Ander-

son windows.  Inc. beautiful inground pool leads to w/o bsmnt. Also 

included is 2000 sq.ft. storage barn that could be used to store up 

to 8 vehicles or work related equipment. Oversized 2 car garage & 

dog pen, deck, patio, circle drive over 3 hilly acres that inc. 1.25 ac. 

separate parcel that could have a house built on it. Pool table        

included. Don’t miss the low taxes or this unique home! 

 

Larry Williams, REALTOR® 
(248) 917-2323 

asklarrywilliams@gmail.com 
LarryWilliamsRealtor.com 


